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WHEN CAN A BUSINESS MAN
BUY A TRUCK TO ADVANTAGE

The First of a Series of Articles on Motor Truck
! , Cost and Performance, Written for Busi-

ness Men by an Expert.

' Ur oborqb w. rvpp.
"When should I buy a motor truck?"

lg what every wideawake business man
I asking himself, whether he la helm
elicited y a, truck salesman or r.u;.

And above alt thlnga his anawer to this
question ahould not be baaed on the
glbberlah talk of some Individual who
has the intelligence of a one celled anl-ma- t.

On the contrary 'la answer ahould
he one baaed on aclentlflo facte. And
this hind of an anawer he will And Ui
lienda on a number of elements such, an
the nature of.hle business, the kind of
service to be offered and the vo1un:e
of hla business. Ac.

But how to tackle thls'proposldon may
seem taak at flrat. To bo perfectly
fair with hlmaelf and the motor truck

- he ahould flrat make a. very com-,W- te

atudy of hla coat of operating hla
horse driven vehicles. Anil In conipll-la- s

euch data he ahould nTt neglect to
Include all of the following items: feed,
drivers' and hostlers' wages, veterinary
fees, blanket, shoeing, depreciation on
wagons, horses, harnesses, blankets. o.,
liable rent, no matter who owns the
building; light, heat. Insurance on stable,
hones and equipment ; repairs to atable,
wagons, Ac. Intoreat on Investment In
Horse, harnesses, wagons, Ac, and coat
of painting stable and wagona, With
this Information he can make a com-

parison with the cost of operating trucks.
The next taak, which la equally as

Is the tabulation of horse vehi-

cle performance data. But thla, neither
la the tabulation of coat data, la not a

To sire the reader an I4 as to what has
a tew examples win do turu.

ITEM.
tBMM nVUXIM

I Number
Tonl nwt of lumber hauled . .
iipst par root.
Cos see ton..
Coal per mile.

DUJJYJgVBINMS
Coat, ISBMsUia'!'.!!

CEMENT BUSINESS
Number
Coat. 300 dan

CONTRACTOR
Number
Investment
Ct. 1 year .

Kutubflr
Cost, par day. .

The following ere aome figures tabulated
laetlrute of Techaology la 1013:

COSTLOF OPJtRATISp TflRER AND HALF TON
DRAFT BEER DELIVERY TRUCK.

ITEM,
Average maitmum load In pound
Mllea prr Irln
Call per mil:
Hours pr trip for loading ami unloading.
Hour working per day
Artrorr running ipeed In m. p. II
noun per trip nandlng
Hours ptr trip nwrtag.
Home per tefal erta...
Average number or trip per day. , .

Mile per day
tlalla per day
Days used per yrar,
Vulilcle mllm per year .

Calls per J car
EXPENSES

Tire or ahoelns
Repair
Veterinary . .

Iabrieam
Uaaoleae at 10a per gallon
Fred.,
Oarage or table rem
Driver and helper wage . J
Depreciation
Imereat
Isttwasce...

, Total annaual eipeiue.
Coat per dar. .

'4it per mile
Coat per rail . ".

Thce flsurei can be appllel plbw bulneue wbWi
hut one rojut neslert to take sccount that fcei gaillene ind wS
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worth while undertaking one lias a
bui:iesa which does not keep n one horse
wagon busy all day. If such a man
bought a truck he would be flirting with
bankruptcy. On tbe other hand a busl-nea- s

man who keeps several or a drove
of horses busy all day long Is the
man who should .er!oualy think about
tnotqr truoka and moke a thorough an-
alysis of hl Iiotimi driven vehicles per-
formance. To do this, and this depends
on the kind of business Is engaged
In, ho should ascertain tliu number of
packages, tons or cubic yards wag-
ons deliver each day. The dally "mile-
age, number of stops and trips should
be noted. More than that he should not
overlook the kind of roals and etreeta
his wagons travel over: the xpeed they
are able to attain : the nature of the
goods handled and what effect slow
speed or hurae orders will have upon
them: the coat of delivery a ton, cubic
yard or package, and whether or no hit
horeea are giving the service hi cus-
tomers want. With all this data he
U able to make a cost and performance
comparison between the two systems of
transportation.

Let me illustrate how to utilise this
data in a backward fashion, l.ct us take
the example of a coal man who has n
contract to deliver 133 tons of coal each
day to n point 1.50 miles from his yard.
This Is a round trip. lie plana on
a 10 b hour workday. Deducting 'i
hour for lunch, 10 houra are loft for
aetml work. Now which ahould buy,
and uso, horses or a motor tiuck? In
the first placM no one, v. ho is senaihle,
would ask a team of two horsex to pull
more than load for 10 hours a
day. actual' teM It has been found
that it takes a total of Sti minutes to
load, to inn to tlm hcale, drive to
the point of delivery, which Is 1,30 mllea
from the yard, to actually unload, and
to drive back to a loading pocket in Hie
jard ready for another loarl. On the
other hand a ten-to- n motor truck de-

livered ten tons to this same piece In
4(.t minutes.

et U analse this uae further. If
the actual workdiy contains 600 min-
utes, 80 minute times 10 liouis, and
It takes one teem St minutes to deliver
3 ions, then one team will make. In
lound figures, T trips each day and
deliver 31 Ions of coal. And It one team
uellvrrs 21 tons In a day then It will
take 0 teams to deliver 12.1 tons to this
customer. On the other hand, If a motor
truek can make this trip In 49.. minutes,
then this vehluln Is able to make 13.3
trips In a day. And as It is able to haul
10 tona to a luad. thereforu this one ten.
ton truck is able to deliver 133 tona each
day. This means that this one tt tick
Is able to replace six teams. And when
taking this Into' account think of the
saving of man power and the saving ofspace which would be devoted for horse
stalls, wagon sheds, Ac.

Looking at this problem from anotherangle, let us turn this into dollars andents. To haul this coal with teams
would mean 4 teams, each costing la day, or I4J. To operate a ten-to- n

tiuck to do tho same work would he con.
slderaMy less than 180. This, one
can see, meana a saving of H leastIts a day. or $5,400 In a year, to
deliver ciiui to thla customer.

Ilcie Is another example. Huppoasyou are a contractor and have con-tia- ttto excavate 20.000 cublo yards offlirt and l,lch must be hauled adof i jo milts, S miles louud Ulp.

which would you prefer, horses or motor
trucks'? Front actual tests it waa found
that a team will haul ? cublo yards a
distance of 1.50 miles, 3 mllea round
trio, and make trips a day at a cost
of . A motor truck with a I cubto
yard capacity waa able to make 30 trlpa
at a coat of tiS a day. The analysis
of our problem may be boiled down a
follows:

Track Truck
Pr Trt In- - De-It- u

Team. Truck, crtaie. creue.
Mae of leads.... i
So. ot trips per

day a 14

Total yard! par
day '. 1! 1M -

Coat ot hauling
aar day MM Itf M I17.W

Coat per tublc
yard Id . - tut
Assuming further that this contractor

waa determined to Increase his horse
dally capacity to that of the truck, then
how man." teams would be needed, and
how much would he save or lose? In
the nrat place he would have to get
eight teams, 100 cubic yards divided by
12 cubic yards. And as it costs $1
per team therefore the daily cost for
eight teams would be $64. This Is $39
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more than it coata to perform the eame
work with a truck. To complete the
Job, carting away SO.tOO cubic yarda ot
dirt would cost mm wun teams siz.suu.
To do the name work with one truck
would only cost him 13.000, or a saving
of $7,800. Therefore which would you
prefer. Water Business Man?

Both of these Illustrations Indicate
when one ahould buy a motor truck.
They do not determine the case of a

actually been eared by using motor tracks.

HORSES. MO TOR TRUCKS.

1 4 ton
las.oon 210.300
so now SO 001 1

o. 0.0451
IMS .400

a ton
3343 00 11.345.00

4 ton
33,170.00 J3.0U.4O

3 tons
si.ooo.on a2.3so.no
St,434. 00 SI. 405.00

30 tot,
34 00 SI 7.00

by reader and Thompson ef Maaeachuaeeta
,

OASOLE.XB wagon
TRUCK. (3 estra horaeo.

7000.0
14.0
n.7
8.0
u.o

S.JO 4.0
2.1 2.1
J. 7 ."!..

f,.A
2.4 l.Aaw 3'i.Oi t.o l.VO

270.O 2.H5.0
RBfklO GJ50 0
03JO.U :70.0

PER YEAR.
31S0.OO $144.0.1

25.00 13.V00
34.0000.00

3.W.00
700.00

340.00 3K0.ro
1380.00 1310.00

810.00 360.00130.0(1
lauoo 3i00

13834.00 1 S'.nn 00
IM.as "

$1000.... .44 4
.03 no

particular man. They merely Indicate
the way a man should ni.n.. i -- ...1
how a real truck salesman would tackle
me proposition. As every business
msn's problem Is an individual aone.
u.oieium mucn atuay must be given to
his particular requirements before d
olding on tbe truck- -

il mav no.. Mlnter fin, nua lf. .1...- - - - n ...mi,, mmyou have not tho time to devote to this
iimiy.m or your business. If that istrue, then call In the transportation ex-
pert of a local truck agency. And after
he has looked over your eae, then Insistthat he tell you how you can use your
present loading equipment with thetrucks, how Improvements would be al

to getting more out of the trucksyou may buy: how much you can saveby using trucks, how you could betterroute v our trucks than your horses andthe like. If he can't give you this Infor-
mation It Is a sure bet that he is a deadone. But don't get discouraged I eif yoi,like the make of truck he la selling, thenreport him to headquarters and request
that a wide awake oxpert be sent toStUtlv VOMr ilalll'Art 4. ..
don t want to do that, then get tho trans- -
vuri.woii oxpert or another make oftruck. But please don't double crosshim when he gives ou valuable Infer- -
matlcn.

SELLS ATLAS TRUCKS.

tiarlaud Takes on Three-quart- er

To Vebtrlr.
Oeorge W. Garland, Jr.. president nmi

general manager of the Garland Auto
mobile Company, 1 S8S Broadway, will
sell complete Atlas overalie three-uua- r.

ter ton truck line for the metropolitan
district and surrounding territory.

Although the Atlas truck I alr,ie
well und favorably known In New York.... .i.iiuim company reels particularly
elated in securing tho agency at thistime, as the recent lv ....i ,'
models, built In thlrty-thre- e

-- t.M,i.u
body

uvrrsjae
types.. 1 i itiurxpissu qamand.

"The time is past when the depart-
ment store merchant. lulA... e,....,V.
dealer, undertaker, or in faPt the bus!- -
iima man in any line, must order a spe-
cially built body to fit his needs," saidMr. Garland. The Martin Truck andllody Corjsrat!on of York. Pa,, which
manufactures Atlas trucks, hullds a vastarray of bodies for ery line of busl-li- e.

"While H Is Impossible for us to ex-
hibit in our showrooms every atandardbody type which the factory turns out,we are In a position to make delivery in
the shortest possible time, thereby ob-
viating the anxiety the merchant who
had to coneult body builders, ask for andstudy costly specification and In theend wait for. wmIm tint n... 1.1.. 1..- - . - ww
orders built Is fitted on the truck and
reaiiy to go into service,

"When the Atlas engineers conceivedthe Idea of 'overnli.' iii.tr hi.i ......
fine their efforts entirely to fractions
"u. niifin m ine most Im-
portant functions thny considered the In-
creased faotor of safety, enough of quan-
tity and quality to provide for ordinary
circumstances and then added just alittle bit more for moil man.,,- -. - .
reserve In cases of emergency and of

How J. J. Cole Evolved the Famous

jsCssav i
sbbseIIIIIIIIeeV -

Train

"Sine the introduction of the Cole)
Aero-Klg- at the automobile shows
early this year wonder has been ex
pressed throughout tho motor world as
to what prompted tha production of this
absolute departure among motor can."

ys Russell Engs, the local distributer.
"Many Inquiries have come to the of

ficials of the Cole Motor Car Company
of Indianapolis, the builders of the
Aero-Eigh- t, and in response to tho re-

peated Inquiries J. J. Cole, president of
the company, has made public these
facta regarding the car:

"Since 1911 the Cole company has
been experimenting with various klinla
of motor, frames and bodies In an ef
fort to produce a new type of motor ctr.
Thla does not mean that the engineers
at the Hoosler fsctory had the present
car in wind. They simply strove to
bring both chaasla and body up to a
new atandard that would Insure a wider
range of performance und Increase the
utility and economy of the product.

"The flrat experimental work started
more by accident than anything else.
An Kastern publisher of note offered a
10,000 prize to any aviator who could
fly across the continent in an airship.
Numerous trials had been made, hut
each was recorded a fallute. rroniptou
by friends to bring the hlg prlxe to ln-- i
dlanapolla J. J. Colo purchased a Wright
biplane and made arrangements wan
Bob Fowler, a well Known aviator, to
pilot the craft. Experimental Mights
were made with but little eucce&s. Then

Reo

..II and enthusiasm of11 ill! uii liic urn
the vouniT lndv enterlntr unon her llst I

year at the training school nine mem-

bers of the motor unit of tho National
League for Women' Service, Altanta
division, under thn command of Capt.
Harrington, lecently went to Lansing.
Mich., for the purpose of drivlm; to At- -
lanta, (la., an equal number of llco .

speed wagons. They were accompanied
oy a representative 01 me, tteo .vuama
compan.v, Atlanta, distributers for Hen

NEW ACCESSORY DEMANDS,

Hlg; Increase la Ilnslnrss Dor
Wnr.

That the war has caused a tremendous
Increase In the automobile supply ami
accessory bushiest Is the obsei vatlou of
Jesse Froehllch, v and ittu-er-

malinger of the Times Square Auto
Supply Company of New Yiuk. .Mr.

Kroolillch has Juat campleted a survey
of the situation, nut only 111 New York
but Ihrouiihout tho country whciu the
company's clniln of stores Is Ideated,

"It Is not surprising that the fiiiiply
aud accessory Industry should lie boom-
ing at thla time," iuy Mr. Kroehllch.
"All ono haa to do to account for It Is
to analyze the situation.

"The used car market has been active
and the buyer of n used car Is one of
the best customers of the supply and ac-
cessory dealer,

"In former years the used car problem
was one ot tne bugbear of tho auto,
mobile business. Used cars were a Klnt
on the market. Then along came Ihe
war, bringing with it u heavy demand
upon motor car manufacturers to supply
munitions and other war products, und
a consequent decrease in the output of
new machines. Huddenly the floating
supply of unsold used cars tllsappcaicd.
Any kind of car that would stand up und
run was sought,

"Another thlnj ptople who own rnre
nrs using them more than ever before, '

Hpced Is tho order ot the day.
"NOw use of cars means mllrnite run

up and a consequent wear am tour upon
not only mechanism but accessories,
equipment and supplies. Any automo-
bile servlc department will testify that
there never has been such a heavy call
upon them for lepalr parts, m the same
way tho demand Is unprecedented for
accessories and supplies.

"My advice to the car owner is to
buy hi supplies now. 1'rlcvn are climb-lu- g

and (here Is no doubt that ho who
hesitates and delays will pay more
money for his supplies aa the season
progresses."

Mr. Cole conceived the idea of Installing
onu of tho Cole motors In tho plane to
replace the original power unit.

'This was done, and aftor several
weekn tho airplane was put In readiness
for the flight and shipped to San Fran-
cisco. Kowlcr's Intention being to ac-
complish the mom difficult part of his
journey In Its early stages. He de-

cided that if he could cross the Hookies
all would come easily.

"Fowler took the air on September 11.
1911. New York, his objective, he hoped
to reach In thirty days. However, the
cross winds and high altitudes which hi'
encountered proved too much for him
and he was forced to descend and re-

turn to 8au Kranclaeo. After making
adjustments Fotvlcr attempted the flight
a eecotid time, ity directing the plane
toward Jacksonville, l'la., he avoided
the troublesome air currents of the
Ilocky Mountains and succeeded in
crossing the continent, though ho a
not successful in annexing the prixe,
which was finally withdrawn.

"These experiments proved of Im-

mense value to the Cole company, and
from that time on the Interest of .1. .1.

Cole haw been centred on the airplane
Industry. When th eight cylinder
motor was developed ho was 0110 of the
first manufacturers In the country to
avail hlmxelf of the opportunity to ue
II In motor car construction llo was
tlrcltws In his experiments. ' lie reverted
to his atudy of tho airplane, feeling sute.
that at the outbreak of tho war greater
development would result In this Held

to

.cats and trucks, who piloted them
tnrougn The l.i2t mile drive was made

Opa Cr
Touring Moi
Roadiltr iSoi

FoarMMn Ctr
Sedtn.l 11000
Sedan Uoi
Coup lllol

All tiricti
r.O. B. rimi, Mich.

Aero -Eight.
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than In any other closely related to the
automobile Industry.

"In 1K1C Mr. Cole made the announce-
ment that he Intended to take a year's
vacation. Flint divorcing himself com
pletely from everything that had to do
with the building of motor cars he went
to Japan. I'pnn his return ho began to
assimilate all the new things that had
been done to perfect the Internal com-busti-

motor for war use.
"Tirelessly he labored for months.

N'ol only did he make a thorough study
of motors, but he pried Into the secrets
of airplane body building and chassis
construction.

"After months of Intensive applica-
tion he evolved his nlana for the Cole

' Aero-Klgh- t. These early experiments
had a marked Influence on all of the
work of Mr. t.'ole In developing these
latest models and finally crystallized and
took shapu In the new Aero-Eight-

"Ilia dream of lull proved a rehllty
seven years later, lie found that the
Kreatesl all round efficiency so far
developed 111 motor car performance
economy, power, speed, acceleration and
comfort all considered could be secured
by adapting to automobile design the ad-
vanced fe.ttuies which were being applied
to thp cv"st ruction of airplanes.

"Though many of his Ideas were radi-
cally opposed to an) thing previously en-

countered in the automobile field, when
the Cole Aero-i:iR- was completed and
It waa subjected to Its first test, the
soundness of Mr. Cole's theories were
proved irrefutably."

Atlanta.

mmmkWlmM
in record time and without accident or
trouble of any nature
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Usefulness
The Dort is a car of usefulness,
Its field of service is broad because
it is first of all a practical car.
Of moderate size and weight,
easily handled, conserving of
gasoline, oil and tires, it typifies
efficiency without waste.
A Dort may be kept constantly in use
ca vine an hour here ond two hours there
and yet its upkeep cost will be low and
its depreciation slow, because of the
quality it "goes clear through,"

Use tha Dort as you use the telephone
and typewriter tosave invaluable time
See the Dort Models on display in our
showrooms.

r. n. miiiiiiT. Inc..rii w. 43tli ki
New York, N. V.

TesrMaaoa Cars
Tha Don Sedan, Coup snd Stdsaet eider great
popularity anions' thoi rktiig It a car fin
al-ante, utility and comfort at s low pile.

DORT MOTOR CAR CO.. Flint, Michigan

rj v a e '! eV

BE IN PARTNERSHIP

WITH YOUR COUNTRY

Veteran Automobile Man De-

votes Service of His Men
to Bond Sales.

"1 am In the war, you are In tho war;
my boy la In the war, perhaps yours Is

also. Every man, woman and child In
the country la In the war," saya K. s.
Partridge, president ef the Owen Mag-rati- o

Motor Bales Corporation. "By
Durchaalna- - Liberty bonds we become
partners with the, nation In tbe task of
winning the wm. we Duy municipal
bonds without considering It an act of
charily : why not buy Oovsrnmant toonda.
which are the beat investment in ine
world T

"Business must be continued, however,
not as uaual but aa a necessity If the
(lovernmant Is to have, aa Mr. McAdoo
requests, 30,000,000 partners In the con-

duct of the war. I want to buy bonds.
I want tha man asaoclatsd with me In
thla business In fact the whola staff
to buy bonda Kvery business nun In
the country wants to do hla share and
have his employees do their share. None
of us will be able to do what we want
to do unless we stay In business and
unleas we can continue to employ men.
Our business Is to sell automobiles, and
we must continue to sell them In order
that we may aaaumo our share of the
responsibilities placed upon our shoul-
ders aa partners ot the Government. If
one must choose between automobiles
and bonda we urge the purchase of
bonds. We want to sell automobiles,
but we are more anxious to win the
war.

"I believe, however, that It Is the duty
of every one to spend his Income, not
to hoard It, 1 would hate to think of
any one emerging from thla war with
more money than ha had whan the war
began. Buy bonds, contribute to the
Tied Cross, the various relief funds, but
sfiend the remainder of your Income In
keeping business going not nectssarlly
as uaual, hut keep It going."

Mr. Partridge is practising what he Is
preaching. The automobile industry of
this city Is engaged In a campaign to
dispose of 112,000.000 worth or the pres-

ent issue of Liberty bonda In order to
aid thla campaign the Owen Magnetic
Motor Balsa Corporation is going out of
the automobile business during this
week, which Is the last week of the
present drive. Cars will be lemoved
from the showroom and the efforts of
the entire organisation will be devoted
to the sale of bonds. While there are
still a number of details to be worked
out, It can be said that the salesroom
will be open until midnight during the
week and that a number of notable
speakers will be on hand. It Is also
practically assured that Kriggs, tho
noteJ cartoonist, will be In attendance.

Mrs. James 31. Carples, who Is taking
I a prominent part In the work being car-- I

ried on by the Stage Woman's War He
ller, has accepted Mr. Partridge a Invita-
tion to cooperate. Mrs. Carples Is the
wife of a well known automobile man
and is tha mother of Lieut. Carples and
Cadet Bernard Carples, both Cornell
graduates and now attached to the avia

luiiuiuuiuuuiiiimiuiiiiiiiiiiiiw
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tion forces. In her letter of acceptance
Mrs, Carples said:

"I feel that the beat patriotism Is
shown by those who work for tho sale
of Liberty bonds while the' boys are at
the front. Although we are not In the
trenches and do not have to endure the
hardships ws can do wonderful work
here to encourage those who are in the
trenches."

While the plan adopted by Mr. Par-
tridge to help sell bonda Involves a eac-rlfl-

It was to bs expected that lie
would give every assistance In his power
to the auto Industry campaign, lie
Is one of tha veterans or the Industry
and Is accustomed to doing things In a
big way. His statement that his boy
Is in the war Is no figure of speech.
Ills son Is now In training at fJettysburg
and expects to be In France very soon.

UNO 8 HAS RECORD MOUTH.

Local Orgaalsatloa Bells Many
Cars Thla Memtfc.

An interesting angle on the attitude
of the public toward the purchase or
automobiles is furnished by C, B. nice,
sales manager of the King Car Corpora-
tion, who says that during the present
month they have delivered more King
EHght cars than" during any one month
silica the establishment of the company
here.

"Naturally, we ere rather proud of
this performance," says nice, "but the
really big thing Is 'that even during
the Liberty bond drive there Is a
etesdy demand for csra. As we aro one
ot several companies that have found
ready sale for automobiles, it speaks
pretty well for the automobile market.

"Although buying bonds Is the first
consideration now for every real Ameri-
can It la most reacsurlng to observe
how the public la buying cars too. It
Is an acknowledgment of the great neces-
sity of cars In these days to keop those
of us who remain at home going at the
speed necessary to do our bjt successful-
ly. We are apeedlng up the war with
bonds and speeding up our business at
home with automobllea so that we may
buy mora bonds. Could anything be
more satisfactory?"

BIO SALES PREDICTED.

Saxen Dealer lays Oaly Cartall- -
sneat Preveats Ilecord.

"If it were not for the necessary
curtailment of production, more motor
cars would be sold thla year Mian ever
before in the history of the country,
saya George K. Morrow, president of the
Saxon Motor Company of Now York, "If
we can Iw guided at all by the automo-
bile market in Canada since the opening
of hostilities

"In Canada they have passed the
mark of any pre-w- year In the sole
of automobiles and their prospects for
IHIS, aa Indicated by the leading dealers,
ure that there would bo even moro auto,
mobile sold at retail this year if U
wero possible to set them. The' situa-
tion as the Canadians view It la one of
necessity making the demand.

"Motcr cam are absolutely nectssary
In thefo days both at the firing line and
behind It ns far back aa the rear
stretches. They ore necessary to the
people at home, who arn the backbone
of the army at the front ; and they ure
more and mora nectwsary as the nation
gets deeper and deeper Into the war.

"In till country we have escaped the
decline In business that Canada felt

The Thrift Car
"Runabout Week"

April 2!)th to May 4th
ISA HAHKHfiRH for you to roviYw

tin; most (livrrMtii'tl line
of roadsters ti nii rniuilioiiU utatic
by any itiitmifnclurvr.

V liRveKathertMl together fur
special display this week this
collection of ears from which von

Five Distinct Roadster Styles
From Which to Choose

Overland Two-Passen- Roadster
This Overland t ltoadslcr

has all the essentials for steady, dependable
service. It is powerful, quick, light ami
economical. Its proportions aro pleasing
and it is a remarkably satisfying, rent ful
car for busiiu-h-s or recicalion. 8U..

This Club has
ami finish with

from the
and

wire $87

Willy Six
The smooth of

this Willys Club Six, with its wealth of
the of six

And utile
note in this snappy Club
Six. It is one of the most scienl

Sixes on the 11.51).

most
either

ideal car
in.ii. f ou- r-

Club

a body a far
It is light,

,i

Club

power, hearts
U a

All V. O. H.

50th and
1300

TIPS TO

Ritnp suppeafiA from C. If, er-so-n,

PrerMent of the Motor Club, far
tht btnell oil conremarf,

1. Keep to the right, especially en
turns. This does not mean right cen-
tre. In the event of an accident, nine
times out of ten If you're on the right
you're In the right

:, Stay clear of the car tracks
whenever you can. You'll save tlraa
as well as the tempera of many In
the trolley behind. Itemember that
tho traoks are reserved
primarily for tho trolley.

a. The traflio policeman la your
friend. Regard him aa such. Co-
operate, don't hinder. If you adopt
the latetsr course you'll find yourself
In court anyway. The bluecoat In tha
centre of the street has the same re-
lation to you as the watchman at a
railroad crossing.

4. Don't Indulge In "friendly racer
In city streets. The results are toe
frequently painful In more ways than
one,

C. Don't try to beat the "atop.go"
sign just as the policeman Is chang-
ing the signal. If you're traveller,
south a driver of a rnr going tanmay also attempt to pass the corner'
as the sign turns. Then ou'ii k
getting all your mail at a hospital for
a imnth.

. Use our horn In
warning The, averiit
automobile horn has an effect Jut
the oynositte of what In deilred; It
frightens and causes indecision,

7. You and your car will hav
longer life If you give the benefit 0!
doubt to the other vehicle. We n.
more courtesy of the road, anvhow,
The Long Island Railroad says: "Rtt.
ter wait a minute at a crossing than
an hour In a doctor's orrice." Tht
same applies on the streets.

. A wet street Is a danger trail.
On arlny days moat drivers ars rare,
ful. The time to watch, also, I it
nlgbt in apring and summer when
you pass here and there through a
atreet or avenue just flushed when
your tires, of course, are without
chains.

9. Be careful In leaving your mi-
dline on a steeply Inclined striat.
There havu been three rates In aa
many weeks of autos plunging down
those streets.

10. The- traffic, courts are
with trials for offenders

who might have avoided trouble,
easily If they had observed aome
simple 1 emulations.

In 1911. Wo nil havo gone about our
work 11 a usual with the ics-.il- t that
are already settled down pretty wel,
Into the harness that the crl.--'l has
made for us. That means th-i- t w sr
going to see motor cars bought In lai
numbers.

"I havo aald before that I thouxM
that this year Ilia successful motor ear
would lie the ono which meets tha t.qulrements of economy, of tturdinesi
and flrt class ability along with a selllnlt
price that Is commensurate. Kvery .lii
bears out that theory. It I written or
the face of every automobtle purchaser

"We find that Saxon buyers are lookltu
for mechanical construction and ability
first. That is the prcdomlnent thing
in their question

C

can find one t lint will
suit you.

You can look over all tltcc
.arious mid
styles and models at one time at
one place.

Do not iiiis-- s our "runabout
week" show'.

Overland Model 85 Roadster
A roomv tlirei-!iiiu.Mii- d..,.,li..,.

Dleasim;
the

ihiiiy-hv- c

Overland Country
Overland "four-seater- "

distinctive character
removed ordinary. apwdv.powerful comfortable. Completely equipped,
including demountable wheels,

delightful, performance,

gladdens cylinder
enthusiasts. dominating

four-passeng- er

ideally
balanced market.

Toledo.

Willys-Overlan- d

Broadway

TRAFFIC TYROS.

c!ilefly,nd

Judiciously
pedestrians.

ove-
rburdened

exactly

rontUlcr runabout

.f i
tiesitn. It k , ,,.,;.,,,... i .,,n.

famous Overland fiuir-cvliiiil- ir

horsepower motor or the feible,
It

for both business and re rca
Light Si- x- ff II

siuooin-'iinnui- i.n hi s;iv ,,.,,t,...
an

Country

of

The Varsity Eight
The fashionable Varsity Kight bo.lv i,

mounted only on thn Willys-Knig- ht Kii-li- t

' ylmiler chassis, which is endowed with
exceptional power and spectl. Its nrigiii.il
design, and excellence throughout, nppc.il
to the discriminating who haven u-- t

found just the right car. $wu.
Prices

CIRCLE

Inc.
5


